
Collaborating with your affiliates to maximize their success using our services and platform; 
Providing the necessary tools to your partners to help them increase their campaign
performance; 
Analyzing results daily and keeping an eye on KPIs (key performance indicators); 
Developing a network of contacts and building a group of accounts with new partnerships; 
Achieving sales targets and goals;
Maximizing revenue generation opportunities and affiliate retention strategies;
Helping affiliates optimize campaigns and secure budgets for long-term revenue growth.

Have excellent listening skills and can establish solid human connections quickly; 
Have experience in affiliate marketing; 
Demonstrate good persuasive powers; 
Can manage multiple projects at once; 
Can examine numbers, analyze statistical reports, and can draw applicable strategic
conclusions; 
Speak French, but it is only an asset as our team is bilingual. 

A full-time position for one of the largest companies in the industry; 
An attractive base salary to ensure certain stability of your income;
A monthly commissions plan;
A quarterly bonus plan based on the achievement of your individual objectives;
A fully remote position;
A job that allows you to travel here and there; and
To work with an ultra-nice team of experts.

As an Affiliate Manager, you’ll be in charge of…

You’re our dream colleague if you…

This opportunity gives you a chance to have…

AFFILIATE
MANAGER 

APPLY NOW
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